
CONTACT

 ruggero.roni@imtlucca.it

Ó +39 3498692267

INFORMATION

Date of birth: 21/12/1997
Place of birth: Lucca (Italia)
Address: Via delle Tagliate di
San Marco, Lucca (Italia)

LANGUAGE
SKILLS

Italian: native speaker.

English: B2.

French: A2.

RUGGERO RONI
PhD Student - Economics, Analytics & Decision Science

EDUCATION

PhD in Economics, Analytics & Decision Science Nov 2022 - Ongoing
IMT School - Lucca, Italy

Main topics: game theory, evolutionary game theory, behavioral and ex-
perimental economics.

M.A. in Logic, Philosphy & History of Science April 2022
Università degli Studi di Firenze - Florence, Italy

Passed with 110/110 cum laude. Dissertation: "On the Epistemic Foun-
dations of Game Theory".

B.A. in Philosophy October 2019
Università degli Studi di Firenze - Florence, Italy

Passed with 110/110 cum laude. Dissertation: "Realismo e Convenzion-
alismo a Confronto in Henri Poincaré".

High School Diploma June 2016
Liceo Classico Nicolò Machiavelli - Lucca, Italy

Passed with 95/100.

AWARDS AND SCHOLARSHIPS

"Percorso di Eccellenza" 2019 - 2021
Università degli Studi di Firenze - Florence, Italy

Transversal seminar course intended for a limited number of deserving
students interested in in-depth cultural activities and integration, acti-
vated at the Department of Literature and Philosophy of the University of
Florence as part of the ’Excellent Departments 2018 | 2022’ project. Study
topic in the two years of seminars: Translation; Text Image and Represen-
tation.

WORK EXPERIENCE

Stage Representation Officer (ARPS) 2019 - 2022
Fondazione Teatro della Toscana, Florence (Italy)

Surveillance, reception and assistance service in the audience hall during
theatrical performances. Assistance service to the dressing rooms for the
actors and technicians in the preparation phase for the show.

Tourism, revenuemanagement officer related to the
hospitality industry

2018 - 2022

Agriturismo Campo del Monte, Terranuova Bracci-
olini (Italy)

Co-hosting activities for a farmhouse. Management of reservations and
reception of tourists at a farmhouse.
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DIGITAL SKILLS

Office: intermediate.

Stata: intermediate.

Python: basic.

LateX: intermediate.

HOL: intermediate.

Commercial, sales clerk in a wine farm 2017 - 2022
Eredi BenitoMantellini Azienda Agraria S.S.I., Terran-
uova Bracciolini (Italy)

Tasks:

• sale of wine and oil;

• commercial relationships with costumers and suppliers;

• organization of promotional events;

• attendance in the international wine trade shows ’Vinitaly 2017’,
’Vinitaly 2018’ and ’Vinitaly 2022’ withthe function of attending the
company counter, presenting the products to the public, establish-
ing commercial relationships with the suppliers and buyers.


